


Log in to Amway account using
your credentials. Go to Shop
menu and select Subscription

Plan.

Review the different subscription
plans available. Amway offers
various levels of membership,

each with different benefits and
requirements.

Choose your preferred subscription
plan. In this example, you may

select “Self-Managed”, then click
"Next".



You may view the subscription plan,
showing the quantity, cycle start,

benefits and free gift.

Select whether you're subscribing for 1
month or 6 months. Then, you'll see the
status whether it's payment pending,
returned, undelivered, cancelled or

completed. Afterward, click "Buy Now"
and view your cart.

Upon viewing the cart, you can
manage your shopping cart by

checking your shipping address,
verifying items, then proceed to

payment.



On the payment page, you'll be able 
to see your available AR balance 
and choose your payment method.

You may choose credit card, GCash,
GrabPay or regular installment. Regular
installment refers to making consistent
payments until a debt or purchase is 

fully paid off.

Confirm payment. You may then view
"My Subscriptions" when you drop

down your profile on the upper right
corner under your account.



Expand “SHOP” and click “Subscription Plan” to show all products 

SHOP

Subscription products can be accessed by clicking on the product image 
or product name on the PLP or PDP section 

PDP(Product Display Page) and PLP (Product Listing Page) 

User can also type desired product in the search bar in the upper right portion 
in the Homepage 

SEARCH BAR

User can also access subscription by clicking on “My Subscriptions” in your
account menu 

ACCOUNT MENU

HOW TO ACCESS SUBSCRIPTION PLANS? 



Getting Your Customer on Subscription 

ACHIEVING 
CUSTOMER 

SUBSCRIPTION 
SUCCESS

Highlight value proposition 
Provide flexible options 
Create a sense of urgency 
Personalize recommendations 
Provide excellent customer
support 

STRATEGY

Leverage Subscription to build
your business 
Leverage customers existing
orders to cross-sell to include
additional products 

LEVERAGE

Encourage sharing personal
stories with Subscription 
Understand barriers that keep
ABOs and/or customers from
signing up for Subscription 
Creates opportunities to engage
with customers on new promotions
and/or product launches 

PRACTICAL SCENARIOS

Look for cross-sell opportunities to
engage customers to set up their
Subscription 

CALL TO ACTION 


